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We Are NRG

Who we are & How we market

NRG was formed to provide individuals and companies who operate in the tertiary shale plays a single point of 
contact for each of their real estate transactions and facility needs throughout the United States.

We have spent years building relationships with corporate real estate directors, energy executives, local brokers, 
developers, general contractors, municipalities, and investors in each of the major basins. These relationships 
allow us to effectively provide a variety of transaction options based on our client's needs.

We have represented clients on existing office and industrial facilities for lease, purchase, build to suit, unimproved 
land for development, direct sales, subletting existing space, sale-leaseback transactions, and sale of land for 
commercial purposes.

2025Transaction StatsTransaction Map

Explore the map on your own

www.nrgrealtygroup.com

In 2025, we closed deals on

1,744,389700.2SF Acres

Largest Land Parcel Leased/Sold

52Acres

Largest Building Leased/Sold

67,400SF

https://www.google.com/maps/d/u/0/edit?mid=1cv3hu87hvnQJl578GN4jGpP-ViQ&ll=33.14954432520111%2C-100.44068005737665&z=5
http://www.nrgrealtygroup.com/


Services Overview

NRG Realty Group’s services reach beyond a typical real estate transaction. Our approach to every project is to 
maximize value and minimize timelines through our "boots on the ground" knowledge and expertise. Whether you 
are looking to lease an existing facility, design-build a custom facility, or dispose of facilities through sale-leaseback, 
subletting, or direct sale, NRG has the expertise to navigate the inner workings of each transaction.

We categorize our services into 4 main groups: 

Brokerage & Site Selection
• Acquisitions

o Leasing or purchasing existing 
facilities

o Our network gives us access to 
exclusive “off-market” deals

• Dispositions
o Utilize our industry relationships 

to streamline transactions
o Create marketing materials to 

share on industry-related real 
estate websites & social media

o Direct sales, sale-leaseback, 
subleases

Development & Due Diligence
• Building a new facility?
• Things to consider:

o Zoning
o Topography
o Flood Plain
o Environmental

• NRG has a vast network of architects, 
surveyors, engineers, etc. to efficiently plan 
your project (and save you money)

Build to Suit
• Connect with local contractors/landowners
• Work with general contractors to truly 

customize a facility
• Scope & plan review
• Investment groups & individuals to fund 

various projects

Investments
• Companies capitalized by private equity
• We represent investors & companies on 

both sides of the table
• Sale-leasebacks
• Net Lease Investments
• Portfolio acquisitions/dispositions

www.nrgrealtygroup.com
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Services: Brokerage & Site Selection

Acquisitions
Our vast network of developers, municipalities, corporate real estate directors, and local brokerage contacts allow 
us to provide multiple options for leasing or purchasing an existing facility or land site. NRG can provide these 
exclusive, off-market options that are not available through other brokerage firms.

Dispositions
We have developed a platform for disposing of properties that utilize our industry relationships, local brokerage 
companies, and investors to streamline transactions. We can help with direct sales, sale-leaseback, and subletting 
of existing facilities and office space.

Search

•Property 
requirements

•Search for 
properties to 
fit your needs

•Custom tour 
books

•On-site tours

Lease/Buy

•Represent 
Tenant/Buyer

•Negotiate 
terms

•Manage Due 
Diligence

•Execute the 
deal

Occupy

•Move in and 
enjoy your 
new facility!
(Call us when 
you’re ready for 
your next move or 
2nd location)

Research

• Broker’s Price 
Opinion

• Research the 
market

• Determine 
pricing to 
enter the 
market

Marketing

• Create 
marketing 
materials

• Share listing 
on industry 
related sites 
with premium 
memberships

• Social Media

Dispose

• Negotiate 
terms

• Execute the 
deal

• Transaction 
Management

• Enjoy your 
direct deposit!

Through our combined experience of over half a century in site selection & acquisition for companies large and 
small, we have the capability of sourcing the best opportunities for our clients in any market in the US & abroad.

www.nrgrealtygroup.com
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Services: Development & Due Diligence

The primary responsibility of a broker is to help a client identify ways to reduce cost and avoid unnecessary 
expense.

Important factors to consider if a site can be developed are zoning, topography, drainage/flood plain, utilities, 
geotechnical analysis, environmental site assessment, and access to major thoroughfares. We can help you define 
and access these items.

Through our experience and dedication to full development, we’ve built great relationships with these licensed 
professionals:

• Architects
• Surveyors
• Civil Engineers

3rd Party Inspections

Environmental Site Assessment

Civil Engineer

Surveys

Zoning, Flood Plains

• Environmental Site Assessment
• Property Inspections

www.nrgrealtygroup.com
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Services: Build to Suit

A Build to Suit (BTS) is where a tenant enters into an agreement with a developer or landowner to construct a new, 
custom facility. Once completed, the tenant typically becomes the sole occupant. The tenant can start with a typical 
floor plan and make changes based on their business’ needs.

4 Star USA BTS Plan 4 Star USA Completed Project

Scope/Plan Review: 

NRG has developed several 
tools to help our clients 
define the scope of their 
project. One tool is the 
Prospective Facility Checklist. 
This checklist assists the 
client outline what is needed, 
which supports developers in 
preparing plans based on 
scope. NRG will review the 
plans to ensure they conform 
to the client’s needs.

Request for Proposals: 

NRG drafts appropriate 
documents for developers to 
prepare proposals based on 
the client’s scope of project. 
This includes the basic terms 
of the Request for Proposal 
(RFP) and project scope 
details. NRG will manage the 
RFP's and submit them to 
multiple bidders to bring the 
most competitive offers to 
the client for review.

Contractor/Developer 
Selection: 

NRG has relationships with 
local contractors who already 
own land and can modify 
existing speculative projects 
to suit the need of the client. 
This often results in the 
client's business operations 
commencing prior to a new 
build.

Custom Build to Suit for 4 Star USA
The build-to-suit project for 4 Star USA in Midland delivered a custom industrial service facility on a 10-acre site in 
Dahlia Industrial Park, featuring tailored amenities like a double drive-through wash bay with a crane and ample 
yard space to support the company’s operations and future growth.  Read the full story on our website

www.nrgrealtygroup.com

https://www.nrgrealtygroup.com/welcome-to-midland-4-star-usa-a-custom-built-facility/
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Services: Investments

Our goal is to meet our client's needs. With the vast majority of energy-related companies being capitalized by 
private equity, the goal is to lease facilities. We represent investors and energy companies on the acquisition of 
existing facilities through sale-leaseback transactions or through the build to suit process when the contractor 
prefers not to own the real estate.

We review every portfolio to create Investment Offering Memorandums. These IOMs are used to convey the worth 
of the leases within the portfolio. Our quickest investment sale took only 3 days from marketing online to an LOI 
and 11 days to a fully executed PSA – with multiple offers.

Review 
Portfolio

Cash Flow/ 
Rent Roll

Tenant 
Overview

Property 
Overview

www.nrgrealtygroup.com
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Industries –Oil & Gas

NRG Realty Group was originally formed to serve the Oil & Gas industry of West Texas. The company quickly grew 
to serve all shale plays across North America. We know the unique needs of the Oil & Gas industry and can find the 
right real estate for these operations.

Amenities Oil & Gas Companies typically ask for in a facility:
• Heavy/3-Phase Power
• Bridge Cranes & Jib Cranes with high tonnage capacity
• Trench Drains w/ Oil Separators
• Wash-Bays
• Fuel Pumps
• Conference/Training Rooms
• Acreage
• Lodging with Showers

Typical Oil & Gas Company Types:
• Oilfield Supplies
• Oilfield Services
• Drilling & Technology
• Crude Hauling/Trucking

www.nrgrealtygroup.com

http://www.nrgrealtygroup.com/


Industries –Industrial/Commercial

Industrial Real Estate is generally defined as land and buildings used for industrial related activities such as a 
production, manufacturing, assembly, warehousing, storage and so on. This market is diverse including everything 
from small business to national chains. We connect these businesses with local developers and real estate owners 
to secure a deal that benefits both parties.

Amenities Industrial Companies typically ask for in a facility:
• 3-Phase Power
• Welding Outlets
• Cranes from 1-ton capacity and up
• Wash-Bay
• Acreage
• Mechanics Well

Typical Industrial Company Types:
• Equipment Rental
• Logistics & Transportation
• Manufacturing & Distribution
• Construction
• Cold Storage

www.nrgrealtygroup.com
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NRG Team Profiles

Justin founded NRG Realty Group in February of 2015 to fill the need of a
professional commercial real estate company that specializes in the shale play
markets. Since founding NRG, Justin has brokered over 400 office and industrial
deals for energy-related clients in every major US shale play valued at over
$300,000,000. Prior to NRG, he worked for a turnkey brokerage, development, and
construction company that focused on the energy sector. His primary roles were
business development and brokerage, but also managing client's projects through
the acquisition, design, and construction scope.

Justin is a lifelong Texan whose experience in the oilfield started from day one. His
father worked in exploration and production and would often take him to visit well
sites during his youth. These trips to rural locations started the passion for the oil
and gas industry that Justin carries with him today. He is a graduate of Baylor
University with a degree in Real Estate & Finance (Sic'Em Bears!) and enjoys
spending time with his wife and four kids.

With over 30 years of commercial real estate experience, John has had vast
responsibilities in several areas including strategic planning, site selection,
brokerage, project management, and move coordination. His day-to-day
interaction with clients at all levels of the corporate spectrum have proven his
aptitude and his ability to perform. John has represented a number of Forbes 1000
clients in many facets of the real estate and facilities business providing a full range
of services. His assignments have included build to suit projects, corporate
headquarters, facilities, regional locations, as well as field locations across the US
and abroad in Eastern Europe and Asia. John’s bi-lateral experience with tenants
and Landlords has given him an edge in negotiations and presentation of
transactions.

As a fifth generation Texan and 4 deep in the Permian Basin, John's ties to the Oil
and Gas Industry run deep. His grandfather, Rupert P. Ricker, held the first leases
on the University Lands which made possible the first well in the Permian, The
Santa Rita. John's experience with his family's holdings has made him very well
positioned to assist service companies and operators with their real estate needs.
With the family ranch still intact, John frequently is in Reagan County on business
and has a chance to enjoy the ranch as well. A graduate of Dallas Baptist University,
John holds a degree in Business Management. He has done additional post-
graduate work at Southern Methodist University. He is currently an SIOR Member
and is working towards his CCIM accreditation. He has been married to Lucy, his
high school sweetheart, for more than 30 years and they live in Dallas with their
two daughters, Katie and Caroline.

Justin Dodd
President & Managing Broker
Mobile: 214-534-7976
justin@nrgrealtygroup.com

John W.B. McDaniel
Senior Vice President
Mobile: 214-325-4851
john@nrgrealtygroup.com

www.nrgrealtygroup.com
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NRG Team Profiles

Tucker joined NRG Realty Group in January of 2023 with brokerage service
experience in the industrial, office, and development markets of Commercial Real
Estate. Tucker has also served as a managing partner and director of sales in the Oil
and Gas manufacturing industry, solidifying a deep tie to the Permian Basin energy
sector. Through this involvement, he has strategically positioned multiple large-
scale fabrication and distribution facilities into successful leases and purchases
throughout Texas.

A native Midlander of over 20 years Tucker, his wife Amber, and their 2 children
gladly call Midland their home. After studying Agricultural and Applied Economics,
B.S. at Texas Tech University, he returned home to Midland to begin his career in
O&G product development and sales before transitioning into CRE in 2020. Tucker
is committed to his home community, participating in many Midland Development
and Chamber of Commerce programs, and is currently a member of Leadership
Midland.

Layton joined NRG Realty Group in March of 2020 as an Associate. He graduated
from Texas Christian University with his B.S. in Pre-Law/Political Science in May of
2015, and then went on to law school where he graduated from Oklahoma City
University School of Law with his Juris Doctor degree. Prior to NRG, he worked for
an estate planning law firm in north Dallas, and then a real estate acquisitions firm
where he focused on real estate transactions and investments. Although he gained
valuable experience and enjoyed his work, commercial real estate has always been
the career path Layton wanted to pursue.

As a Dallas native, he is excited to be here for this opportunity and to begin the
next chapter of his career. Aside from work, his interests include spending time
with family, friends, exploring the great outdoors, and being involved in his local
church.Layton Lowry

Vice President
Mobile: 972-989-8611
layton@nrgrealtygroup.com

Tucker Schneemann
Vice President & 
Market Leader - Permian
Mobile: 432-661-4880
tucker@nrgrealtygroup.com

www.nrgrealtygroup.com
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NRG Team Profiles

Amy joined the NRG Realty Group in 2024. She has been actively involved in real
estate since 2004, completing assignments in industrial, office, retail, medical, and
multi-family commercial real estate. Amy grew up around the industrial oil and gas
sector in Midland, visiting drilling sites with her father, who owned Brasher Mud,
Inc., and D&A Equipment. Later, she worked with him in asbestos abatement. Amy
emphasizes uncompromising integrity, effective communication, confidentiality,
and is deeply involved in the due diligence process. Her priority is her clients’ best
interests, and she enjoys helping them achieve their business goals.

Amy’s career started as a writer for the Midland Reporter-Telegram’s Oil & Gas
Report. She has a B.A. in Communications from the University of Texas of the
Permian Basin and attended Thomas M. Cooley Law School. She later worked for a
corporate litigation firm in Dallas and assisted with gas station leases in Boca
Raton, Florida. Amy is a member of the International Council of Shopping Centers
(ICSC) and is working toward her CCIM accreditation. She enjoys spending time
with her daughter, Ellie, as well as fishing, golf, running, and photography.

Amy Barnett
Senior Associate
Mobile: 432-352-6714
amy.barnett@nrgrealtygroup.com

www.nrgrealtygroup.com

Dakota hails from South Texas and graduated from the University of Texas at
Austin with a BBA in Finance. After graduating, he forewent a job in the finance
sector and, instead, pursued work as a hand in the oilfield, gaining experience in
drilling before making his way into the completions world. Dakota‘s educational
background eventually caught the eye of a previous employer, leading to a career
as a completions salesman. Specializing in Frac, Dakota excelled in sales, securing
over $125,000,000 in contracts with E&P Companies over four years.

Outside of work, Dakota is a gym aficionado, an AI enthusiast, and regularly
consumes enough caffeine to disqualify the entire U.S. Olympic Track Team on any
given day. In his rare free time, he enjoys reading classical fiction, with “The Count
of Monte Cristo” by Alexandre Dumas being his favorite.

Dakota Flowers
Senior Associate
Mobile: 432-895-5656
dakota.flowers@nrgrealtygroup.com

mailto:Amy.barnett@nrgrealtygroup.com
http://www.nrgrealtygroup.com/
mailto:dakota.flowers@nrgrealtygroup.com


NRG Team Profiles

Brian joined NRG Realty Group in May of 2024 as an Associate. Brian has an
extensive resume with past experience in a variety of roles including owning his
own CrossFit gym, being an insurance adjuster, and even operating cranes out in
the oil fields of West Texas. Working in NRG’s Midland office, Brian is excited to dig
into commercial real estate and provide clients with excellent services.

Brian grew up in a small town in western New York. After graduating high school in
1995, he joined the Marine Corps and served his country for four years. Outside of
work, you can find Brian at his Midland home with his wife and two kids, or at the
gym lifting weights.

Brian Steffenilla
Senior Associate
Mobile: 214-998-8675
brian@nrgrealtygroup.com

www.nrgrealtygroup.com

NRG Realty Group welcomed Tanner Bridge in February 2024 as an Associate. With
a passion for real estate and a commitment to excellence, he is your dedicated
commercial realtor. Tanner specializes in buying and selling commercial properties,
as well as offering comprehensive property and project management services. His
goal is to provide his clients with unparalleled expertise, personalized attention,
and exceptional results in every transaction. Whether you’re a seasoned investor or
a first-time buyer, you can trust Tanner to guide you through the complexities of
the commercial real estate market with confidence and clarity.

Originally from Wisconsin, Tanner settled down in Midland, TX where he met and
married his wife. Tanner loves high-octane activities like riding his motorcycle and
being outdoors. He spends his free time playing with his dog, going fishing, or
hunting.Tanner Bridge

Associate
Mobile: 432-241-2505
tanner@nrgrealtygroup.com

mailto:brian@nrgrealtygroup.com
http://www.nrgrealtygroup.com/
mailto:tanner@nrgrealtygroup.com


NRG Team Profiles

Josh recently graduated with a Bachelor of Business Administration degree, double
majoring in Marketing and Management from West Texas A&M University, a
distinguished business school ranking in the top 10% nationally. He kicked off his
career as a marketing specialist for a local entity, where he honed his skills in
developing websites, content creation, and brand management. However, that
journey didn’t last long when Josh discovered a passion for real estate investments.
This led him to transition into a business development role for a prestigious real
estate investment holdings company in Louisville, Kentucky. In October 2023, Josh
joined the NRG team, marking a pivotal moment in his professional journey.

Looking ahead, Josh envisions a future where his dedication and hard work will
pave the way for him to fulfill his goal of becoming a loving Christian father. Josh is
committed to working diligently to create a stable and nurturing environment for
his future family.

Josh Tardy
Associate
Mobile: 806-681-7710
josh@nrgrealtygroup.com

Jordan joined NRG Realty Group in May 2024 to oversee the implementation and
growth of the Real Estate Management Division. Throughout his career, Jordan has
managed approximately $750 million in assets across all classes including single
family, multifamily, office, retail, and industrial commercial real estate. While
leading our Property, Construction, and Project Management teams, Jordan
focuses on providing financial and operational efficiency for NRG clients. Jordan’s
comprehensive knowledge and understanding of the full asset lifecycle allows him
to effectively provide industry leading operations and management services.

Jordan graduated from Baylor University with his B.B.A in Business Management
and Business Marketing. Jordan grew up in Houston, TX and moved to Dallas, TX
prior to starting his career for a Fortune 500 Multifamily REIT. If he’s not working,
Jordan can be found spending time with his friends and family, likely on a golf
course.

Jordan Hall
Director of Property 
Management
Office: 972-349-1135
jordan.hall@nrgrealtygroup.com

www.nrgrealtygroup.com
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NRG Team Profiles

Jenna Gause joined the NRG team in February 2019 and currently serves as the
Marketing & Operations Director. She single-handedly developed the marketing
department for NRG by establishing web presence through the company’s website
and social media, producing marketing materials in print and digital, managing
advertising efforts, and completing daily tasks to enable brokers to win more
business. She loves flexing her creative muscles as well as strategizing for the
future of the company.

Jenna graduated Magna Cum Laude from Illinois State University in May 2017 with
her B.S. in Communication. Fun fact, Jenna was a radio DJ in college! She started
her professional career with a short sales stint at a Fortune 500 company, then
found her footing in a corporate marketing role with a well-known construction
company before moving on to NRG. Originally from the suburbs of Chicago, IL,
Jenna decided to move to Dallas, TX where she set down roots with her husband,
Josh, and two cats.

Jenna Gause
Marketing & Operations Director

Office: 972-265-9542
jenna@nrgrealtygroup.com

Tammy joined the NRG Team in December 2021. She is excited to be joining our
team as the new Transaction Coordinator to keep transactions running smoothly
and improve efficiencies in our office. She comes to us with 8 years of transaction
coordinating experience on a residential real estate team. Tammy and her husband
of over 30 years, Rob, have been passionate investors in real estate for over 25
years.

Tammy is a native Texas and grew up in “The City of Champions”, Duncanville, TX.
She married her high school sweetheart and has raised four wonderful kids, Rachel,
Regan, Rileigh, and Robby. Tammy has been living and raising her family in
Midlothian, TX for the past 17 years and is looking forward to being an empty
nester and all the adventures that brings. Tammy enjoys traveling, reading,
spending time with family, cheering on the local sports teams, and has been a
lifelong Dallas Cowboys fan. GO COWBOYS!

Tammy Tanguma
Transaction Coordinator
Office: 214-399-1803
tammy@nrgrealtygroup.com

Abby Kepplin
Marketing Coordinator
abby.kepplin@nrgrealtygroup.com

www.nrgrealtygroup.com

Abby graduated from Concordia University, Nebraska in 2023 with her B.S. in
Marketing. With various experience in digital marketing and communications, she
is passionate about the behind-the-scenes creativity that drives businesses
forward. Originally from Nebraska, Abby had the opportunity to spend summer
2022 in Midland/Odessa for a marketing internship and now calls the DFW
Metroplex home.

During her free time, Abby loves to spend time traveling, exploring the great
outdoors with her dog, participating in competitive shotgun shooting sports, and
sipping iced coffee.

mailto:jenna@nrgrealtygroup.com
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